





1999 FEATURE INDEX BY TOPIC 


——— 


AREAS BY BASIN OR PLAY, 
US. 


A YEAR LATER: COALBED METHANE. 
11/99: 90 

A YEAR LATER: THE NORTH SLOPE. 12/99: 
82 

A YEAR LATER: UINTA BASIN. 3/99: 90 
THE DEEP SAN JOAQUIN. Explorers from 
around the continent are enthusiastically combing 
California’s San Joaquin Basin for deep, high- 
pressure natural gas. 12/99: 24 

THE DEEPWATER GULF. The deepwater Gulf 
of Mexico has been one of the most popular 
plays in the world, but it too is wrestling with 
economic and technical challenges in today’s low 
oil and gas price environment. 5/99: 28 

THE OTHER ‘DEEP.’ When shallow drilling in 
shallow water is tapped out, experts say explo- 
rationists’ future on the Shelf lies in deeper 
zones. 1/99:41 

SAN JUAN BASIN. Operators in northern New 
Mexico’s San Juan Basin, still a domestic bright 
spot, are focusing on several different plays. 
6/99: 26 

WATTENBERG REVIVAL. Even though commod- 
ity prices are terrible and investors long ago fled the 
play, solid economic opportunities have rejuvenated 
Colorado’s Wattenberg Field. 3/99: 22 
REAPER ENS 


AREAS BY STATE 


A YEAR LATER: TEXAS WATERS. 6/99: 82 
A YEAR LATER: WEST TEXAS 1/99: 82 
FRESH FACES. As the majors pack up and 
move out of Alaska’s Cook Inlet, independents 
are enthusiastically taking their places. 2/99: 42 
MICHIGAN. Operators here press on through 
the downturn with a menu of strategies, from se- 
lective exploration to enhancing production on 
existing wells. 7/99: 24 

SOUTH TEXAS. Majors and independents count 
on this gas-rich region for reserve growth, even 
though the hunt may be getting tougher. 8/99: 22 
TRAE RINE EES ETE TS, 
BUSINESS PRACTICE, 
HEDGING, RISK 


MANAGEMENT 


A NEW WAY TO DISSECT G&A. Do you 
know how your company rates on G&A? If 
you're looking at its income statement, you may 
not. 7/99: 41 


A YEAR LATER: SERVICE OR OIL COM- 
PANY? 7/99: 78 

CALMING THE RAGING PRICE SEA. How 
should independents manage price risk? Here’s a 
look at what some companies are doing in 1999. 
5/99: 56 

CAPTURING THE MOST UPSIDE FROM 
THE DEAL. Although never easy, M&A does 
provide a unique opportunity to create value and 
cultural change. The key? Having an integration 
strategy in piace before the deal closes. 5/99: 51 
CONFESSIONS OF A PRICE FORECASTER. 
Maybe the price collapse of 1997-98 can teach us 
all some macro lessons. 11/99: 46 

CRACKING THE COST FLOOR. After a 
decade of trying, the industry has barely scratched 
the surface of the cost basement. 10/99: 45 
CYBER SALES, REAL CASH. Inventory man- 
agers are using the Internet to buy and sell sur- 
plus oilfield equipment. 9/99: 54 





EVA REVISITED. The consulting firm that in- 
vented the EVA yardstick shares its latest think- 
ing on how best to apply it to oil and gas 
companies. 4/99: 49 

FOOL ME TWICE, SHAME ON ME. A former 
CEO and an investment banker take a highly per- 
sonal look at what went wrong in the last two 
years, and speculate on what needs to happen 
next. 3/99: 36 

PURCHASING SAVVY TO BOOST THE 
BOTTOM LINE. Procurement managers are re- 
thinking their buying practices, to save on every- 
thing from office supplies to helicopter services. 
6/99: 46 

RIGHT-SIZING THE INDEPENDENTS. If size 
and superior book measures of profitability do 
not support higher valuations, what does? As per- 
haps with smallcap stocks in any industry, the an- 
swer largely boils down to intangible factors. 
1/99:52 

*TIL DEBT DO US PART. In 1999, leverage 
will separate the wheat from the chaff. For those 
hooked on too much high-yield debt, the separa- 
tion process may be painful. 4/99: 55 


WHO GOES THERE? Well thought-out use of 


risk-management techniques, particularly pre- 
selling production, can reduce the need for equity 
capital. 9/99: 45 

WHY OIL WILL WELCOME THE GOOD OL’ 
GALS. Women represent a greater percentage of 
young people entering the oil and gas industry 
than they did 20 years ago. 2/99: 39 


CANADA 


A YEAR LATER: CANADIAN FOOTHILLS. 
10/99: 82 

CANADIAN GAS. Can the surge in gas drilling 
meet demand? 10/99: 28 

GREEN TIDE. A storm has sneaked into the 
Canadian M&A market, stirring some big fish. 
Here’s a look at first-half 1999 Canadian M&A 
activity. 10/99: 40 

FLOCKING TO FORT LIARD. Three large gas 
discoveries have made the Northwest Territories 
the latest Canadian hot spot. 11/99: 42 

MORE PIE, PLEASE. Precision Drilling is look- 
ing to be the largest driller in the world. 10/99: 48 
SINK OR SWIM. Like their southern brethren, 
many Canadian E&P firms are becoming flot- 
sam, some laden with debt-heavy baggage. 
Here’s our biannual Canadian M&A list. 4/99: 67 


| 





IS THERE MONEY OVER THERE? In the cur- 
rent economic environment, European capital 
providers seem little interested in the U.S. E&P 
market. 5/99: 46 

THE CAPITAL CRUNCH. For small-cap E&P 
and service companies, there are alternatives to 
public equity markets in 1999: private equity, 
mergers, trusts and even bank debt. 2/99: 22 
THROUGH THE CAPITAL WINDOW. The 
window is cracked for upstream financing but 
capital sources remain selective. Still, high-qual- 
ity producers and service companies are recapi- 
talizing as the rebound takes hold. 8/99: 38 

‘TIL DEBT DO US PART. In 1999, leverage 
will separate the wheat from the chaff. For those 
hooked on too much high-yield debt, the separa- 
tion process may be painful. 4/99: 55 


EXPLORATION 


BARE BONES. Although oil prices continue to 
totter near $12 per barrel, certain countries are 
still attracting E&P investments. Here’s a look at 
some of the top plays outside the United States. 
4/99: 61 

THE OTHER “DEEP.” When shallow drilling in 
shallow water is tapped out, experts say explo- 
rationists’ future on the Shelf lies in deeper 
zones. 1/99:41] 


CAPITAL FORMATION, 
CORPORATE FINANCE 


A YEAR LATER: PRIVATE CAPITAL. 4/99: 
106 

CAPITAL CLICKS. The public capital markets 
are again opening for E&P and oilfield service 
companies. 11/99: 26 

GATEWAYS TO PRIVATE CAPITAL. Enron 
Capital & Trade Resources Corp. and Lime Rock 
Partners are pouring private capital into small, 
growth-oriented E&P and oilfield service compa- 
nies. 6/99: 42 

HEAVY WORKOUT. With oil above $2! and 
gas around $3, how can there be debt workouts? 
You'd be amazed, this author says. Here is how 
it’s playing out. 12/99: 51 

HOT, HOT, NOT? Energy banking practices in 
Houston, the city that continues to add evidence 
to its “wor!d energy capital” title, aren't retreat- 
ing in these tough times. Some are still looking to 
add staff. 7/99: 46 


FORECAST 


A MERCURIAL MARKET. Natural gas supply 
and demand are precariously balanced this win- 
ter. 11/99: 52 

BUYSIDERS BARELY BITING. North Ameri- 
can buyside analysts predict better times ahead 
for E&P and oilfield service stocks but there will 
be more pain than gain in the short run. 5/99: 41 
DEATH, TAXES AND DEPLETION. Declining 
production from existing wells, and E&P compa- 
nies’ apparent inability to significantly replace it, 
will be the big issue in the first decade of the 21st 
century. 6/99: 50 

NOW HIRING. Five chief executive officers, 
representing a cross-section of independents, all 
foresee good things in 2000. 12/99: 37 

THE BIG PICTURE. A battery of macro-minded 
energy seers foretell global hydrocarbon supply. 
demand and pricing through 2020 and glimpse 
into the 22nd century. 1/99:24 

THE CONTORTIONIST REVIEW. The oils— 
majors and independents, large and small—in 
2000 and beyond will transform themselves 
8/99: 48 

THE LAND OF GIANTS. Monster mergers are 
creating megamajors, super-independents and oil 
service goliaths. How will the Patch be reshaped? 
4/99: 30 

WHO KNOWS THE PRICE OF OIL? Three 
economists take a shot at that most elusive of tar- 
gets. 12/99: 48 


GAUGING THE OILS 


THE FEW AND THE PROUD. In the wake of 
horrible oil prices, certain firms still turned in 
solid performances. Our review of performance 
for public companies. 10/99: 52 


INTERNATIONAL 


A YEAR LATER: BOHAI BAY. 2/99: 78 
A YEAR LATER: KAZAKHSTAN. 9/99: 98 
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BARE BONES. Although oil prices continue to 
totter near $12 per barrel, certain countries are 
still attracting E&P investments. Here’s a look at 
some of the top plays outside the United States. 
4/99: 61 

IS THERE MONEY OVER THERE? In the cur- 
rent economic environment, European capital 
providers seem little interested in the U.S. E&P 
market. 5/99: 46 

NATIONAL OIL LEAVES THE NEST. Tapped 
out at home or searching for growth, national oil 
companies are increasingly turning up outside 
their borders. 1/99:36 

NO. 2, MEET THE NEW NO. 1. As Hugo 
Chavez takes Caracas, the world petroleum in- 
| dustry listens for signals as to how much change 
| he’ll bring to the world’s No. 2 oil company. 
3/99: 41 


MERGERS & 
ACQUISITIONS 


CAPTURING THE MOST UPSIDE FROM 
THE DEAL. Although never easy, M&A does 
provide a unique opportunity to create value and 
cultural change. The key? Having an integration 
strategy in place before the deal closes. 5/99: 51 
DRIVING M&A. After a wild ride in 1998, look 
for a buyers’ market in 1999, driven as much by 
need as by opportunity. Key advice: be kind to 
your CFO. Included is a summary of second-half 
1998 U.S. M&A activity. 3/99: 44 

GREEN TIDE. A storm has sneaked into the 
Canadian M&A market, stirring some big fish. 
Here’s a look at first-half 1999 Canadian M&A 
activity. 10/99: 40 

| PATIENCE, PATIENCE. Sellers shied from the 
market in the first half of 1999. Here’s our bian- 
nual summation of M&A in the U.S. E&P, ser- 
vice and midstream sectors. 9/99: 58 

SINK OR SWIM. Like their southern brethren, 
many Canadian E&P firms are becoming flot- 
sam, some laden with debt-heavy baggage. 
Here’s our biannual Canadian M&A list. 4/99: 67 
THE LAND OF GIANTS. Monster mergers are 
creating megamajors, super-independents and oil 
service goliaths. How will the Patch be reshaped? 
4/99: 30 

THE NEW MAJORS. Electric utilities and natu- 
ral gas pipelines are forming energy conglomer- 
ates boasting superior total returns. 9/99: 32 


NATURAL GAS 


A MERCURIAL MARKET. Natural gas supply 
and demand are precariously balanced this win- 
ter. 11/99: 52 

A YEAR LATER: COALBED METHANE. 
11/99: 90 

CANADIAN GAS. Can the surge in gas drilling 
meet demand? 10/99: 28 

DEATH, TAXES AND DEPLETION. Declining 
production from existing wells, and E&P compa- 
nies’ apparent inability to significantly replace it, 
will be the big issue in the first decade of the 21st 
century. 6/99: 50 

GASSY ICE CUBES. Scientists and the energy 
industry are probing technological limits for 
some far-out gas found in permafrost or ocean- 
bottom sediments: methane hydrates. 2/99: 50 
THE NEW MAJORS. Electric utilities and natu 
ral gas pipelines are forming energy conglomer- 
ates boasting superior total returns. 9/99: 32 

THE OTHER ‘DEEP.’ When shallow drilling in 
shallow water is tapped out, experts say explo- 
rationists’ future on the Shelf lies in deeper 
zones. 1/99:41 











EEA A RN EEL AINE 
PROFILE (COMPANY OR 
INDIVIDUAL) 


A DRILLER WITH DRIVE. Carl F. Thorne, 
chairman of offshore driller Ensco International 
Inc., is tenacious about using operating leverage 
to improve shareholder value. 7/99: 36 

A RISING STAR. Texaco’s Peter I. Bijur, the 
Star company’s helmsman, sees the oil giant 
growing by reinventing itself to meet the chang- 
ing needs of suppliers and customers. 3/99: 32 
HELLFIGHTERS GO PUBLIC. The “hellfight- 
ers” made famous by Paul (Red) Adair have 
moved beyond putting out well blowouts to 
forming industry and insurance alliances to help 
prevent these accidents. 4/99: 43 

MAKING A SPLASH. Privately held Energy 
Partners Ltd. is using alliances with major oils in 
the Gulf of Mexico as a fast track to growth in a 
tough market. 8/99: 34 

MORE PIE, PLEASE. Precision Drilling is look- 
ing to be the largest driller in the world. 10/99: 48 
NO. 2, MEET THE NEW NO. 1. As Hugo 
Chavez takes Caracas, the world petroleum indus- 
try listens for signals as to how much change he’ ll 
bring to the world’s No. 2 oil company. 3/99: 41 
OUT OF THE BOX. Remington Oil and Gas has 
left behind its controversial days as Box Energy, 
restructured, and is reporting improved financials 
during a downturn. 6/99: 37 

QUEEN SAND RESOURCES. The Dallas- 
based independent is growing with a little help 
from its friends. 2/99: 36 

SCARLETT O’SUGGS, CHAIRMAN. Atlanta- 
born Carroll W. Suggs has shown that she will 
fight for Petroleum Helicopters Inc. 9/99: 50 
SPREADING THEIR WINGS. Analysts talk 
about small caps that have a future. Here’s a look 
at seven growth companies to watch in 1999. 
1/99: 46 

THE HIGH-TECH PLUMBER. Weatherford In- 
ternational’s Bernard J. Duroc-Danner has been 
on a shopping spree for oilfield service compa- 
nies. 11/99: 39 


SERVICE & SUPPLY 


A DRILLER WITH DRIVE. Carl F. Thorne, 
chairman of offshore driller Ensco International 
Inc., is tenacious about using operating leverage 
to improve shareholder value. 7/99: 36 

A YEAR LATER: COMPLETION TECHNOL- 
OGY. 8/99: 78 

A YEAR LATER: SERVICE OR OIL COM- 
PANY? 7/99: 78 

CYBER SALES. REAL CASH. Inventory man- 
agers are using the Internet to buy and sell sur- 
plus oilfield equipment. 9/99: 54 
HELLFIGHTERS GO PUBLIC. The “hellfight- 
ers” made famous by Paul (Red) Adair have 
moved beyond putting out well blowouts to 
forming industry and insurance alliances to help 
prevent these accidents. 4/99: 43 

MAKING HOLE. Recent and soon-to-be-un- 
veiled drilling technology will allow drillers to 
hit more pay, more cost-effectively. 7/99: 50 
MORE PIE, PLEASE. Precision Drilling is look- 
ing to be the largest driller in the world. 10/99: 48 
PURCHASING SAVVY TO BOOST THE 
BOTTOM LINE. Procurement managers are re- 
thinking their buying practices, to save on every- 
thing from office supplies to helicopter services. 
6/99: 46 

SHEAR ANTICIPATION. The geophysical sec- 
tor has been knocked back on its heels. Hopes for 
recovery are pinned on a combination of improv- 
ing oil prices and compelling new technologies. 








8/99: 43 

THE HIGH-TECH PLUMBER. Weatherford In- 
ternational’s Bernard J. Duroc-Danner has been 
on a shopping spree for oilfield service compa- 
nies. 11/99: 39 


SPECIAL REPORTS 


100 MOST INFLUENTIAL PEOPLE OF THE 
PETROLEUM CENTURY. Some old names, 
some relatively new. Here’s a short list of the 
many people who contributed to the oil indus- 
try’s prominence and path in the industry’s first 
100 years—from Saudi King Ibn Saud to Texas 
A&M petroleum engineering professor Robert 
Whiting. 12/99 

CAPITAL PROVIDER PROFILES. Meet these 
14 sources of capital to small and large oil and 
gas producers. 7/99 

E&P EXTRA: FOUR GROWTH COMPANIES. 
Four oil companies describe their operations. 9/99 
ENERGY PORTFOLIO BUILDING BLOCKS. 
Thirteen oil and service companies are spot- 
lighted. Dain Rauscher Wessels analysts describe 
the upcoming oil and gas marketplace.10/99 
EXPLOITING A NICHE. Thirteen small-cap oil 
companies introduce themselves, in anticipation 
of the Strain Consultants Inc. annual investment 
conference. 2/99 

EXPLORATION & PRODUCTION PRIMER. 
How is oil traded? Where is it stored? What is a 
drillbit? It’s all here. 3/99 

IPO: A GUIDE TO GOING PUBLIC. What oil 
company owners should know to make the IPO 
most successful. Morgan Keegan & Co., Price- 
waterhouseCoopers and Netherland, Sewell & 
Associates Inc. advise. 10/99 

OIL AND GAS STRATEGIES FOR 1999. Five 
oil and service companies are spotlighted. Dain 
Rauscher Wessels analysts discuss their forecast 
for oil and gas markets. 1/99 


STOCK PICKS 


FISHING UPSTREAM. Three top Wall Street 
analysts serve up their top E&P stock picks for 
2000. Of 16 top picks, one was cited by all. 
12/99: 42 

SPREADING THEIR WINGS. Analysts talk 
about small caps that have a future. Here’s a look at 
seven growth companies to watch in 1999. 1/99: 46 


| TECHNOLOGY 


GASSY ICE CUBES. Scientists and the energy 
industry are probing technological limits for 
some far-out gas found in permafrost or ocean- 
bottom sediments: methane hydrates. 2/99: 50 

A YEAR LATER: 4-D SEISMIC. 5/99: 86 
PURCHASING SAVVY TO BOOST THE 
BOTTOM LINE. Procurement managers are re- 
thinking their buying practices, to save on every- 
thing from office supplies to helicopter services. 
6/99: 46 

MAKING HOLE. Recent and soon-to-be-un- 
veiled drilling technology will allow drillers to 
hit more pay, more cost-effectively. 7/99: 50 
SHEAR ANTICIPATION. The geophysical sec- 
tor has been knocked back on its heels. Hopes for 
recovery are pinned on a combination of improv- 
ing oil prices and compelling new technologies. 
8/99: 43 

A YEAR LATER: COMPLETION TECHNOL- 
OGY. 8/99: 78 

CYBER SALES, REAL CASH. Inventory man- 
agers are using the Internet to buy and sell sur- 
plus oilfield equipment. 9/99: 54 
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